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1,569 SF | 2ND-GENERATION | FOR SUBLEASE

Opportunity to sublease a turn-key Med Spa space with
premier 7th Street location and immediate access to Fort
Worth CBD and Museum District.

EXECUTIVE SUMMARY

1,569 SF space with Class A Office finishes

o Steps to Artisan Circle, the prime entertainment
district in Fort Worth’s Cultural District with 5 city
blocks of dining, entertainment and lifestyle retail

o University of North Texas Health and Science
Center at Fort Worth, Medical City Fort Worth,
Cook Children's Medical Center, Texas Health
Harris Methodist Hospital

» Perfect for a Med Spa looking to establish their
practice in a move-in ready, built-out space in a
premier Fort Worth location

« Median Household Income

o 1 Mile Radius: $99,426
o 2 Mile Radius: $94,214
o 3 Mile Radius: $81,245

« Population

o 1 Mile Radius: 10,324
o 2 Mile Radius: 41,128
o 3 Mile Radius: 97,235

MAX BURROWS // 903/380.9899
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¢ Modern Art Museum

Kimball Art Museum

¢ Amon Carter Museum

e WE Scott Theatre

Will Rogers Memorial Center
e Museum of Science & History
Botanic Garden

Botanical Research Institute
Casa Manana
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2831 W 7th Street
Fort Worth, TX 76107

For more information, contact

MAX BURROWS
MBurrows@PracticeRealEstateGroup.com
903/380.9899

PRACTICE REAL ESTATE GROUP
7800 SHOAL CREEK BLVD SUITE 231S

AUSTIN, TEXAS 78757

PRACTICEREALESTATEGROUP.COM

@ Information About Brokerage Services
b

Texas law requires all real estate license holders to give the following information about
brokerage services to prospective buyers, tenants, sellers and landlords.

TYPES OF REAL ESTATE LICENSE HOLDERS

» ABROKER is responsible for all brokerage activities, including acts performed by sales agents sponsored by the broker.
* ASALES AGENT must be sponsored by a broker and works with clients on behalf of the broker.

A BROKER’S MINIMUM DUTIES REQUIRED BY LAW (A client is the person or party that the broker represents):

« Put the interest of the client above all others, including the broker’s own interests;

« Inform the client of any material information about tﬁe property or transaction received by the broker;
* Answer the client’s questions and present any offer to or counter-offer from the client; and

« Treat all parties to a real estate transaction honestly and fairly.

A LICENSE HOLDER CAN REPRESENT A PARTY IN A REAL ESTATE TRANSACTION:

AS AGENT FOR OWNER (SELLER/LANDLORD): The broker becomes the property owner’s agent through an agreement with the owner,

usually in a written listing to sell or property management agreement. An owner’s agent must perform the broker’s minimum duties above
and must inform the owner of any material information about the property or transaction known by the agent, including information
disclosed to the agent or subagent by the buyer or buyer’s agent.

AS AGENT FOR BUYER/TENANT: The broker becomes the buyer/tenant’s agent by agreeing to represent the buyer, usually through a

written representation agreement. A buyer’s agent must perform the broker’s minimum duties above and must inform the buyer of any
material information about the property or transaction known by the agent, including information disclosed to the agent by the seller or
seller’s agent.

AS AGENT FOR BOTH - INTERMEDIARY: To act as an intermediary between the parties the broker must first obtain the written agree-
ment of each party to the transaction. The written agreement must say who will pay the broker and, in conspicuous bold or underlined print,
set forth the broker’s obligations as an intermediary. A broker who acts as an intermediary:
* Must treat all parties to the transaction impartially and fairly;
* May, with the parties’ written consent, appoint a different license holder associated with the broker to each party (owner and
buyer)
to communicate with, provide opinions and advice to, and carry out the instructions of each party to the transaction.
* Must not, unless specifically authorized in writing to do so by the party, disclose:
« that the owner wiﬁ) accept a price less than the written asking price;
« that the buyer/tenant will pay a price greater than the price submitted in a written offer; and

1- any confidential information that a party specifically instructs the broker in writing not to disclose, unless required to do so by
aw.

AS SUBAGENT: A license holder acts as a subagent when aiding a buyer in a transaction without an agreement to represent the buyer. A
subagent can assist the buyer but does not represent the buyer and must place interests of the owner first.

TO AVOID DISPUTES, ALLAGREEMENTS BETWEEN YOU AND BROKER SHOULD BE IN WRITING AND CLEARLY ESTABLISH:

» The broker’s duties and responsibilities to a/ou, and your obligations under the representation agreement.
» Who will pay the broker for services provided to you, when payment will be made and how the payment will be calculated.

LICENSE HOLDER CONTACT INFORMATION: This notice is being provided for information purposes. It does not create an obligation for
you to use the broker’s services. Please acknowledge receipt of this notice below and retain a copy for your records.

Thomas Allen 576767 TAllen@PracticeRealEstateGroup.com 713/299.4602

Licensed Broker/Broker Firm Name or License No. Email Phone
Primary Assumed Business Name

Thomas Allen 576767 TAllen@PracticeRealEstateGroup.com 713/299.4602

Designated Broker of Firm License No. Email Phone

Licensed Supervisor of Sales Agent/ License No. Email Phone

Associate

Max Burrows 785108 MBurrows@PracticeRealEstateGroup.com 903/380.9899

Sales Agent/Associate’s Name License No. Email Phone
Buyer/Tenant/Seller/Landlord Date
Initials

Regulated by the Texas Real Estate Information available at 6

Commission WWww.trec.texas.gov
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